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CONGRATULATIONS!

REALTOR OF THE YEAR
Marci Browne

AFFILIATE OF THE YEAR
Alaina Wills

PRESI DENT6S AWARD
Larry Bean

EMERITUS AWARD
John Pavlik, Sr.
Jack Neyer

Joyce Arndt

GEORGE D. NOCH AWARD
John W. Leonard Il

A Salute to Our Sponsors
Please join us in Thanking the co
nies and organizations whose gen

contributions have enhanced the q\
and enjoyment of your 2011 Annual
Banquet.



SPECIAL THANKS! 20112012

<Corporate Settlement Solutions, 'Sa'leadership
bella Bank, Mt. Pleasant Abstract/Alma Abstract/
Gateway Title. PRESIDENT
Silver Spons<Bsad Malley Well Drilling Sandi Jeffery
Construction/Clark Manufactured Homes, Broad- PRESIDENT ELEGT
way Realty, Century 21 Bowerman/Peake, Century Kevin Keating
21 Pioneer, Chemical Bank, Commercial Bank, Exec-
utive Mortgage, Firstbaklina, Firstbankit. PAST PRESIDENT
Pleasant, Four Star Mortgage, Greenstone Farm Cred!ohn Leonard
it Services, Isabella Community Credit Union, Moore TREASURER
Appraisals, Richmar Realty, & Rohman Builders. Rick Arlt
Bronze Spons&smer i cads Choi ce Beagddry., C¢
21 LeeMac, Hometowne Realty, LaBelle Realty, MUkepecca Terpening
phy & Associates, & Williams Appraisal.

And a special thanks to the Banquet Committee: Lori DIRECTORS
Leslie Walton

You-ng, Lori Carey, Mary Flerning,- Alaina Wills, Sue ¢ .. Massaway
Welling, Tammy Halfmann, Lisa Fish, Paula Arndt, & Cindy Rank
Association Staff. Carol Farnan
Maggie Murphy
Dianne Beard

SALES COMPARISONS Jim Parsons
Nov 2010 Nov 2011
Units Sold 71 63 AFFILIATE DIRECTOR
Average Sal$81,656  $85,141 Sherri Downing

Total $5,797,594  $5,363,937




2011 Annual Banquet!
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Thank you for all your support for a great 2011.

CMAR continues to be strong. This past year opened more dggdts and
opportunities for CMAR members. A very successful Affiliate T™\air in
April was enjoyed by many. The MLS and Forms committees have
drafted contracts with Ziplogix, and ShowingTime and will ;mg-
ing these new programs to the MLS in the first quarter of
MLS committee is also working with 2 other Association to create a
Northern Michigan MLS. Negotiations with MiRealsource c
for data share with the Great Lakes Repository on the East of the
state. A transition from Paragon 4 to 5 was very successful. The Board
,B updated the Strategic Plan and created a Vision statement &e Asso-
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ciation. The Education committee held several FREE Tools uccess
sessions and FREE continuing education. The Finance com mltf'ée was
very successful in cutting costs while maintaining annual du s they
are.We continue to move forward with social networking and&éﬂng
an internet presence with help from the Tech committee. All o he
CMAR committees were very active and are very valuable to th X Asso-
ciation. Two new faces at the Association office have added eerful
atmosphere for those who visit or call.

24
X
As 2012 approaches there are many new initiativea,»—
programs and technologies that the Michigan and National Asgociations
are working on that CMAR will continue to bring to its memﬂs.

We want to wish you all a Merry Christmas and a Blessed
and Prosperous 2012. %‘
\

Debbie, Robyn and Becca
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Just for Fun

Somewhere hidden i Boldt hsiigg
Similar tt?Wh e r e 6 This imaya hasl leéh shrunk dow
and strategically placed amongst the exciting informdti
have listed through our monthly newsletter. Can you it

A Speaalﬁgflft forYo_d} This FOB8MBmage |ooks |i#

Online Continuing 'c"!ucation» e | Good luck and happy searching!
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DECEMBER EVENTS

.PromoCode: ‘.
Enroll Today! 151
y DEC25 CMAR ANNUAL BANQUET

(Association office to close @ 3PM)
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ON THE MOVEG®@
Brian Unruh Century 21 LeeMap to
Coldwell Banker Superior

STH
MLS COMMITTEE 8:15AM

6TH
EDUCATION 9AM
Home Builders Association FORMS COMMITTEE 12NOON
of Central Michigan @ C21 ALMA

CARMELINA CRISCI

Executive Officer 8TH

(989) 775-7747 -

 Fax (989) 775-7748 TECH COMMITTEE 10AM

ISABELLA email: carmi@hbacm.com
2026 Independence Dr.

Mt. Pleasant, M| 48858 12TH

MLS COMMITTEE 8:15AM

el . John Pearsall
WELLS | HOME Home Mortgage Consultant
Bﬁ
BOARD OF DIRECTORS 8:30AM

Wells Fargo Home Mortgage

N2870-010

204 Court Street

Mount Pleasant, M1 48858 @

Tel: 9897735073

Loy b il FORMS COMMITTEE 9AM

Cell: 989 400 8383

i Toll Free: 877 207 4555
NMLSR ID: 400552 John.D.Pearsall@wellsfargo.com 25TH

MERRY CHRISTMAS!



MAR UPDATE:

Legal Lines: Signatures

With the help of McClelland & Anderson, we are taking the most re-

cently asked questions from our legal hotline and putting them in E

-news. We will be featuring a different question each issue.

QUESTION: | am representing a married man in the purchase of a

property. Do | also need his wifebds sigrt
id purchase agreement?

ANSWER: NO, the wifeds signature i s not re
married man to purchase property; however, when he decides to

sell this property, he wil/| need his wi
quire a dower interest in the property by virtue of marriage.

CENTRAL MICHIGAN ASSOCIATION OF REALTORS® IS
DEDICATED TO SERVING THE COMMUNITY BY PRESERVING
PRIVATE PROPERTY RIGHTS AND PROVIDING EDUCATIONAL,
ETHICAL, AND PROFESSIONAL SERVICES WHILE HOLDING THE
REALTOR®TO A HIGH STANDARD OF ACCOUNTABILITY.

Commodote » Dutch + Hart + Sterling
*Jayco * America’s most livable RV's
HOMES + FIFTH WHEELS + TRAVEL TRAILERS « POP-UPS

9826 E. Pickard Rd (M-20)
Mt. Pleasant, M| 48858
Phone: (989) 772-2703

ISABELLA CLARK HOMES & RV
BANK

Connie L. Katt
Mortgage Loan Officer

Ph. 989-842-3191 ext. 2447

Fx. 989-842-3448 ckatt@isabellabank.com Tim Yuncker Fax: (989) 773-0993

NMLS ID 609323 www.isabellabank.com Safes Manager tyuncker@agmail.com
23 Years Experience www.clarkhomesrv.com

316 E. Saginaw | Breckenridge, Ml 48615

Where Service is on the House




o The CE §lhop

ing Educatic

New online CE courséOnline Risk Management

Infinite prospecting and advertising opportunities are available to real estate professionals through st
blogging, property listing website, and email reSdhrees.h er y ou dr e -sanvy grofes-e r |
sional or have yet to create a Facebook profile, this course will help you gain an understanding of the
latory, ethical, and professional issues that should shape your online content and conduct.

This exciting new course features:

Resources to help you in developing your online presence through personal websites, blogs, social r
files, email campaigns, etc.

Tech tips from Amy Chorew that will assist you in protecting your online image

Details on reducing legal, ethical, regulatory, and practical risk you face through your online real este
ties

Checklists with website best practices and email etiquette tips that can be used in your online marke
ties

A handout with tips on avoiding E&O insurance claims stemming from your online real estate activitie

How about some interesting links...

http://youtu.be/g385sFsg8vw

http://www.mirealtors.com/content/podcast.htm

NARWeeklyReport@realtors.org

Our Vision Statement:
CMAR, a premier REALTOR £ Association, provides focused
educational opportunities, enriched membership services,
community involvement, and expansion of technology for its
members and the public.


http://www2.realtoractioncenter.com/site/R?i=YeFMRo32GUGMp_7tOnRWVQ
http://www2.realtoractioncenter.com/site/R?i=otCtXuJwP8JAMCfofoqTug
mailto:NARWeeklyReport@realtors.org

